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This autumn Colliers International will launch 
Professional, in-person residential property 
auctions in Poland. Virtually non-existent in the 
country to datę, the service is meant to fill a gap 
in the. market, but industry insiders are 
skeptical that it will gain traction 

While professional property 
auctions have long enjoyed 
popularity in countries such as 
the United States, Great Bri-
tain, Canada and Australia, 
they have been almost absent 
from the Polish market. 
Online initiatives exist, but not 
live, on-premises auctions. 

That looks set to change 
this autumn, when property 
consultancy Colliers Interna­
tional launches its first in-per­
son property auction in War­
saw. Depending on the level of 
success it meets in the capital, 
the firm may arrange similar 
events in other large cities 
around the country. 

Colliers claims it is going to 
exploit a niche in the market 
and is confident about its pro­
ject^ chances for success. 
However, developers remain 
more skeptical about this busi­
ness model, cautioning that it 
may not catch on given the 
current market situation. 

Bargain offers 
According to Colliers, its prop­
erty auction initiative, organ-
ized in cooperation with the 
American auction house Rick 
Levin & Associates and inter­
national legał firm Clifford 
Chance, will be a first in the 
Polish market. The events will 
be held in an auction house in 
a traditional, English-style for­
mat. A notary will also be pres-

ent, allowing property rights to 
be ceded on-site after the auc­
tion has been concluded. 

Opening prices for proper­
ties on offer will, as a rule, be 
below their actual market 
value. According to the organ-
izer, this will also usually be 
the case with hammer prices, 
making the auctions highly 
attractive to potential apart-
ment buyers. Colliers also 
states that the auctions will be 
fully transparent and safe -
interested parties will be able 
to view properties beforehand 
and will be provided with com-
plete information regarding 
them. 

"Colliers noticed a gap in 
the Polish real estate market 
and chosen the best moment 
to fill it in. Together with our 
partners we possess all the 
assets and tools that will make 
our auctions successful: over 
20 years of experience on for­
eign auction markets, over 
$500 billion [worth] of trans-
actions, in-depth market 
knowledge, a reliable legał 
partner and most importantly 
- we will offer very interesting 
properties at excellent prices," 
Pawet Hardej, director of the 
firm's auctioneering depart-
ment, said in a statement. 

Doubting developers 
According to Hardej, Colliers 
is currently in talks with a 
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Will auctions provide a viable alternative to traditional sales channels? 

number of developers interest­
ed in marketing apartments 
via property auctions. But, 
because negotiations are 
under way, the company was 
unwilling to divulge names. 

However, a recent poll by 
Parkiet daily, conducted among 
Warsaw Stock Exchange-listed 
developers such as Gant, Pol­
nord, Marvipol and JW Con­
struction, showed that the 
firms were fairly skeptical 
about the auction idea. 

The paper ąuoted repre-
sentatives of the firms as say­
ing that their own sales poli-
cies had been effective and 
clients would probably be dis-
trustful of this form of home 
purchasing. The developers 
also claimed that the concept 
would work better for finan-

cially beleaguered firms 
which are ready to sell apart­
ments at a loss, or for banks 
selling properties whose Own­
ers had defaulted on their 
mortgages. 

Jacek Bielecki, chief expert 
at the Association of Polish 
Developers, held a similar 
opinion. "Maybe this could 
succeed in the secondary mar­
ket. When it comes to proper­
ty developers, no one will 
agree to this. The concept will 
not catch on." 

According to Bogdan 
Porzęcki of the Polish Cham­
ber of Building Industry and 
Commerce, auctions could 
become more lucrative in the 
futurę when the current 
decrease in construction starts 
translates into an increase in 

apartment prices. 
"Developers are now build­

ing less and waiting for the 
moment when the lower sup-
ply causes prices to grow," he 
noted. 

In the opinion of Ewa 
Perkowska, sales director at 
Budimex Nieruchomości, the 
fate of real estate auctions in 
Poland will be decided by the 
richness of the offer, trans­
parency and marketing aimed 
at informing the public about 
the rules. 

"Analysis of the first auc­
tions will allow us to judge 
whether this distribution 
channel has a chance of catch-
ing on in Poland. Only then 
will we make a decision on 
whether to join in," Perkows­
ka said in a statement. • 
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